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Experience

December 2021-present	Visiting Professor, London School of Economics and Political Science

January 2019 – 2022	Adjunct Professor at the UiT The Arctic University of Norway

January 2018 – present	Visiting Professor, BRIQ Institute on Behavior & Inequality, Bonn, Germany

March 2016 – present	Courtesy appointment, Heinz College of Public Policy

September 2013 - August 2014	Visitor, London School of Economics and Political Science

July 2011 – present			University Professor

October 2006 – present 		Herbert A. Simon Chair of Economics and Psychology

June 1992 – present 	Professor of Economics and Psychology, 
Carnegie Mellon University.

September 1997 – August 1998	Fellow, Center for Advanced Study in the Behavioral Sciences. 

October 1994 – July 1995	Fellow, Wissenschaftskolleg zu Berlin 
(Institute for Advanced Study in Berlin, Germany)

September 1990 – May 1992	Associate Professor of Economics, 
Carnegie Mellon University.

September 1985 – August 1990 	Assistant, then Associate Professor of Behavioral Science, University of Chicago Graduate School of Business.

September 1988 – August 1989	Visiting Scholar, Russell Sage Foundation.

September 1984 – September 1985	Assistant, Institute for Advanced Study, Princeton



Published Papers


Intertemporal Choice

Loewenstein, G. (1987). Anticipation and the valuation of delayed consumption. The Economic Journal, 97(387), 666-684.
Reprinted in:
Khalil, E.L.  (Ed.). (2010). The New Behavioral Economics.  In the International Library of Critical Writings in Economics.  Cheltenham, UK: Edward Elgar.

Loewenstein, G. (1988). Frames of mind in intertemporal choice. Management Science, 34, 200-214. 

Loewenstein, G. & Thaler, R. (1989).  Anomalies: Intertemporal choice. Journal of Economic Perspectives, 3(4), 181-193. 
Reprinted in:
Thaler, R. (Ed.). (1992). The Winner’s Curse, pp. 92-106, Princeton, NJ: Princeton University Press.

Goldstein, W. M. & Robin M. Hogarth, R. M. (Eds.). (1997). Research on Judgment and Decision Making, pp. 365-378, Cambridge, UK: Cambridge University Press.

Bazerman, M. (Ed.) (2005). Negotiation, Decision Making and Conflict Management: Vol. II. Cheltenham, UK: Edward Elgar.

Hoch, S. & Loewenstein, G. (1991). Time-inconsistent preferences and consumer self-control. Journal of Consumer Research, 17, 492-507.

Loewenstein, G. & Sicherman, N. (1991). Do workers prefer increasing wage profiles? Journal of Labor Economics, 9(1), 67-84. 

Prelec, D. & Loewenstein, G. (1991). Decision making over time and under uncertainty: A common approach. Management Science, 37, 770-786.

Loewenstein, G. & Prelec D. (1992). Anomalies in intertemporal choice: Evidence and an interpretation. Quarterly Journal of Economics, 107(2), 573-597. 
Reprinted in:
Kahneman, D. & Tversky, A. (Eds.). (2000).  Choices, Values, and Frames, pp. 578-596, Cambridge, UK: Cambridge University Press.

Mannix, B. & Loewenstein, G. (1993). Managerial time horizons and interfirm mobility: an experimental investigation. Organizational Behavior and Human Decision Processes, 56, 266-284.

Loewenstein, G. & Prelec, D. (1993). Preferences for sequences of outcomes. Psychological Review, 100(1), 91-108. 
Reprinted in:
Kahneman, D. & Tversky, A. (Eds.). (2000).  Choices, Values, and Frames, pp. 565-577, Cambridge, UK: Cambridge University Press.

Mannix, E. & Loewenstein, G. (1994). The effects of interfirm mobility and individual versus group decision making on managerial time horizons. Organizational Behavior and Human Decision Processes, 59, 371-390.

Prelec, D. & Loewenstein, G. (1997). Beyond time discounting. Marketing Letters, 8(1), 97-108.

Ariely, D. & Loewenstein, G. (2000). When does duration matter in judgment and decision making? Journal of Experimental Psychology: General, 129, 508-29.

Loewenstein, G. (2000). Willpower: A decision-theorist’s perspective. Law and Philosophy, 19, 51-76.

Giordano, L.A., Bickel, W. K., Loewenstein, G. Jacobs, Eric A., Marsch L., & Badger, Gary J. (2002). Mild opioid deprivation increases the degree that opioid-dependent outpatients discount delayed heroin and money. Psychopharmacology, 163, 174-182.


Frederick, S., Loewenstein, G. & O'Donoghue, T. (2002). Time discounting and time preference: A critical review. Journal of Economic Literature. 40, 351-401.
Reprinted in:
Camerer, C., Loewenstein, G. & Rabin, M. (Eds.). (2003) Advances in Behavioral Economics, pp. 162-222, New York and Princeton: Russell Sage Foundation and Princeton University Press.

Loewenstein, G., Read, D. & Baumeister, R. (Eds.). (2003). Time and Decision: Economic and Psychological Perspectives on Intertemporal Choice, pp. 13-86. New York: Russell Sage Foundation Press.

Moore, D. (Ed.). (2009). Management Decision Making. Cheltenham, UK: Edward Elgar.

Berns, G., Laibson, D. and Loewenstein, G. (2007). Intertemporal choice—toward an integrative framework. Trends in Cognitive Science, 11, 482-488.

Rick, S. Loewenstein, G. (2008). Intangibility in intertemporal choice. Philosophical Transactions of the Royal Society B: Biological Sciences, 363, 3813-3824.

Reprinted (and translated) in:
 Flávia Ávila and Mari Bianchi (eds). Guia de Economia Comportamental E Experimental.  Sã Paulo EconomiaComportamental.org, 2015. 

Frederick, S. and Loewenstein, G. (2008). Conflicting motives in evaluations of sequences. Journal of Risk and Uncertainty, 37, 221-235.



Mental Accounting

Prelec, D. & Loewenstein, G. (1998). The red and the black: mental accounting of savings and debt. Marketing Science, 17(1), 4-28.

Rick, S., Cryder, C. and Loewenstein, G. (2008). Tightwads and spendthrifts. Journal of Consumer Research, 34, 767-782.

Quispe-Torreblanca, E., Stewart, N., Gathergood, J. & Loewenstein, G. (2019). The Red, the Black, and the Plastic: Paying Down Credit Card Debt for Hotels Not Sofas.  Management Science, 65 (11), 5392-5410.

Imas, A., Loewenstein, G. & Morewedge, C. (2021). Mental money laundering: A Motivated violation of fungibility.  Journal of the European Economic Association, 19(4), 2209-2233.



Bargaining and social comparison

Loewenstein, G., Thompson, L., & Bazerman, M. (1989). Social utility and decision making in interpersonal contexts. Journal of Personality and Social Psychology, 57, 426-441. 
Reprinted in:
Bazerman, M. (Ed.) (2005). Negotiation, Decision Making and Conflict Management: Vol. II. Cheltenham, UK: Edward Elgar.

Issacharoff, S. & Loewenstein, G. (1990). Second thoughts about summary judgment. Yale Law Review, 100, 73-126. 

Bazerman, M., Loewenstein, G. & White, S.B. (1992). Reversals of preference in allocation decisions: Judging an alternative versus choosing among alternatives. Administrative Science Quarterly, 37, 220-240. 

Loewenstein, G., Issacharoff, S., Camerer, C. & Babcock, L. (1993). Self-serving assessments of fairness and pretrial bargaining. Journal of Legal Studies, 22, 135-159. 

Thompson, L., & Loewenstein, G. (1992). Egocentric interpretations of fairness and interpersonal conflict. Organizational Behavior and Human Decision Processes, 51, 176-197.

Babcock, L., Loewenstein, G., Issacharoff, S. & Camerer, C. (1995). Biased judgments of fairness in bargaining. The American Economic Review, 85, 1337-1343. 
Reprinted in:
Arlen, J. H. and Talley, E. L. (Eds.) (2008). Experimental Law and Economics. Cheltenham, UK: Edward Elgar.

Moore, D. (Ed.). (2011). Managerial Decision Making. Cheltenham, UK: Edward Elgar.

Babcock, L., Loewenstein, G., & Wang, X. (1995). The relationship between uncertainty, the contract zone, and efficiency in a bargaining experiment. Journal of Economic Behavior and Organization, 27, 475-485.

Bazerman, M., White, S., & Loewenstein, G. (1995). Perceptions of fairness in interpersonal and individual choice situations. Current Directions in Psychological Science, 4, 39-43.

Babcock, L., Wang, X., & Loewenstein, G. (1996). Choosing the wrong pond: Social comparisons that reflect a self-serving bias. Quarterly Journal of Economics, 111, 1-19.
[bookmark: OLE_LINK3]
Babcock, L., Loewenstein, G & Issacharoff, S. (1997). Creating convergence: Debiasing biased litigants. Law and Social Inquiry, 22(4), 401-413. 

Babcock, L., & Loewenstein, G. (1997). Explaining Bargaining Impasse: The Role of Self-Serving Biases. Journal of Economic Perspectives, 11, 109-126.
Reprinted in:
Sunstein, C. R. (Ed.). (2000). Behavioral Law and Economics, pp. 355-373, Cambridge, UK: Cambridge University Press.

Camerer, C., Loewenstein, L., Rabin, M. (Eds.). (2003). Advances in Behavioral Economics (pp. 326-343). New York and Princeton: Russell Sage Foundation and Princeton University Press. 

Bazerman, M. (Ed.) (2005). Negotiation, Decision Making and Conflict Management: Vol. II. Cheltenham, UK: Edward Elgar.

Rachlinski, J. J. (Ed.). (2009). Behavioral Law and Economics, Vol I, ch 5. Cheltenham, UK: Edward Elgar. 

Loewenstein, G. & Moore, D. (2004). When ignorance is bliss: Information exchange and inefficiency in bargaining. Journal of Legal Studies, 33, 37-58.
Reprinted in:
Arlen, J. H,, Talley, E. L. (Eds.). (2008). Experimental Law and Economics. Cheltenham, UK: Edward Elgar.

Hamman, J., Loewenstein, G. & Weber, R. (2010). Self-interest through agency: An alternative rationale for the principal-agent relationship.  American Economic Review.100(4), 1826-46.

John, L., Loewenstein, G. & Rick, S. (2014). Cheating more for less: Upward social comparisons motivate the poorly compensated to cheat.  Organizational Behavior and Human Decision Processes, 123(2), 101-109.

Bracha, A., Gneezy, U. & Loewenstein, G. (2015).  Relative Pay and Labor Supply.  Journal of Labor Economics, 33(2), 297-315.

Dezső, L & Loewenstein, G. (2012). Lenders’ blind trust and borrowers’ blind spots: a descriptive investigation of personal loans.  Journal of Economic Psychology, 33(5), 996-1011.

Dezső, L. Loewenstein, G. Steinhart, J. Neszveda, G., Szászi, B. (2015). The pernicious role of asymmetric history in negotiations. Journal of Economic Behavior and Organization, 116, 430-438.


Dezső, L. Loewenstein, G. (2019). Self-serving invocations of shared and asymmetric history in negotiations. European Economic Review, 120, 103309.


Basic Research on Preferences 

Herrnstein, R., Loewenstein, G., Prelec, D. & Vaughan, W. (1993). Utility maximization and melioration: Internalities in individual choice. Journal of Behavioral Decision Making, 6, 149-185. 

Loewenstein, G. & Issacharoff, S. (1994). Source dependence in the valuation of objects. Journal of Behavioral Decision Making, 7, 157-168. 

Read, D. & Loewenstein, G. (1995). The diversification bias: Explaining the discrepancy in variety seeking between combined and separated choices. Journal of Experimental Psychology: Applied, 1, 34-49. 

Camerer, C., Babcock, L., Loewenstein, G. & Thaler, R. (1997). Labor supply of New York City cabdrivers: One day at a time. Quarterly Journal of Economics, 112, 407-441.
Reprinted in:
Kahneman, D. & Tversky, A. (Eds.). (2000). Choices, Values, and Frames, pp. 356-370, Cambridge, UK: Cambridge University Press.

Camerer, C., Loewenstein, G., & Rabin, M. (Eds.). (2003). Advances in Behavioral Economics, pp. 533-547. New York and Princeton: Russell Sage Foundation and Princeton University Press. 

Strahilevitz, M., & Loewenstein, G. (1998). The effect of ownership history on the valuation of objects. Journal of Consumer Research, 25, 276-289.


Hsee, C.K., Loewenstein, G, Blount, S., & Bazerman, M. (1999). Preference reversals between joint and separate evaluations of options: A review and theoretical analysis. Psychological Bulletin, 125, 576-590. 
Reprinted in:
Lichtenstein, S. & Slovic, P. (2006). The Construction of Preference, pp. 163-191. Cambridge, U.K.: Cambridge University Press.

Loewenstein, G. (1999) Because it is there: The challenge of mountaineering... for utility theory. Kyklos, 52, 315-44.

Read, D., Loewenstein, G. & Kalyanaraman, S. (1999). Mixing virtue and vice: Combining the immediacy effect and the diversification heuristic. Journal of Behavioral Decision Making, 12, 257-273. 
Read, D., Loewenstein, G. & Rabin, M. (1999). Choice Bracketing. Journal of Risk and Uncertainty, 19, 171-197. 
Reprinted in:
Lichtenstein, S. & Slovic, P. (2006). The Construction of Preference, pp. 382-396. Cambridge, U.K.: Cambridge University Press.

Ariely, D., Loewenstein, G. & Prelec, D. (2003). “Coherent arbitrariness”: Stable demand curves without stable preferences. Quarterly Journal of Economics, 118, 73-106. 
Reprinted in:
Lichtenstein, S. & Slovic, P. (2006). The Construction of Preference, pp. 246-270. Cambridge, U.K.: Cambridge University Press.

Karlsson, N., Loewenstein, G. & McCafferty, J. (2004). The economics of meaning. Nordic Journal of Political Economy, 30(1), 61-75.

Ariely, D., Loewenstein, G., & Prelec, D. (2006). Tom Sawyer and the construction of value. Journal of Economic Behavior and Organization 60(1), 1-10. 
Reprinted in:
Lichtenstein, S. & Slovic, P. (2006). The Construction of Preference, pp. 271-281. Cambridge, U.K.: Cambridge University Press.

Maital, S. (Ed.). (2007). Recent Developments In Behavioral Economics, Part XI, Cheltenham, UK: Edward Elgar. 

Excerpted in Rotman Magazine, Spring 2008, pp. 50-55.

Simonsohn, U. & Loewenstein, G. (2006). Mistake #37: the effect of previously encountered prices on current housing demand. Economic Journal, 116(508), 175-199. 

Ariely, D., Gneezy, U., Loewenstein, G. & Mazar, N. (2009). Large stakes and big mistakes. Review of Economic Studies, 76(2), 451-69.

Haisley, E. and Loewenstein, G. (2011).  It’s not what you get but when you get it: The effect of gift sequence on deposit balances and customer sentiment in a commercial bank.  Journal of Marketing Research 48(1), 103-115.

Galak, J., Kruger, J. and Loewenstein (2011). Is variety the spice of life? It all depends on the rate of consumption.  Journal of Judgment and Decision Making, 6(3), 230-238. 

Galak, J., Kruger, J & Loewenstein, G. (2013). Slow Down!  Insensitivity to Rate of Consumption Leads to Avoidable Satiation.  Journal of Consumer Research, 39(5), 993-1009.



Yang, Y, Vosgerau, J. & Loewenstein, G. (2013). Framing influences willingness to pay but
not willingness to accept.  Journal of Marketing Research, 50, 725–738.

Hooshangi, S. & Loewenstein, G. (2016). The impact of idea generation and potential appropriation on entrepreneurship: An experimental study.  Management Science.  64(1): 64-82.

Koszegi, B., Loewenstein, G., & Murooka, T. (2022). Fragile self-esteem. Review of Economic Studies, 89(4), 2026-2060.

Molnar, A., & Loewenstein, G., (2022). Ideologies are Like Possessions. Psychological Inquiry. 33(2), 84-87. 

Molnar, A., Chaudhry, S., & Loewenstein, G. (2023). “It's not about the money. It's about sending a message!”: Avengers want offenders to understand the reason for revenge. Organizational Behavior and Human Decision Processes, 174.


Emotions and Taste Prediction

Loewenstein, G. & Adler, D. (1995). A bias in the prediction of tastes. Economic Journal, 105(431), 929-937. 
Reprinted in:
Kahneman, D. & Tversky, A. (Eds.). (2000). Choices, Values, and Frames, pp. 726-734. Cambridge, UK: Cambridge University Press.

Loewenstein, G. (1996). Out of control: Visceral influences on behavior. Organizational Behavior and Human Decision Processes, 65, 272-92. 
Reprinted in:
Bazerman, M. (Ed.) (2005). Negotiation, Decision Making and Conflict Management: Vol. II. Cheltenham, UK: Edward Elgar.

Moore, D. (Ed.). (2011). Managerial Decision Making. Cheltenham, UK: Edward Elgar.

Read, D. & Loewenstein, G (1999). Enduring pain for money: Decisions based on the perception and memory of pain. Journal of Behavioral Decision Making, 12(1), 1-17.

Sieff, E.M., Dawes, R.M. & Loewenstein, G. (1999). Anticipated versus actual reaction to HIV test results. American Journal of Psychology, 112(2), 297-311.

Loewenstein, G. (2000). Emotions in economic theory and economic behavior. American Economic Review: Papers and Proceedings, 90, 426-432. 
Reprinted in:
Swedberg, R. (Ed.). (2005). New Developments in Economic Sociology. Cheltenham, UK: Edward Elgar. 

VanBoven, L., Dunning, D. & Loewenstein, G. (2000) Egocentric empathy gaps between owners and buyers: Misperceptions of the endowment effect. Journal of Personality and Social Psychology, 79(1), 66-76. 

Loewenstein, G., Weber, E., Hsee, C. & Welch, N. (2001). Risk as feelings. Psychological Bulletin. 127, 267–286.
Reprinted in:
De Bondt, W. (Ed.). (2005). The Psychology of World Equity Markets. Cheltenham, UK: Edward Elgar. 

Löfstedt, R. E. & Boholm, Å. (Eds.) (2008). The Earthscan Reader on Risk. London: Earthscan. 

Lowenthal, D. & Loewenstein, G. (2001) Can voters predict changes in their own attitudes? Political Psychology, 22(1), 65-87.

Loewenstein, G., O'Donoghue, T. & Rabin, M. (2003). Projection bias in predicting future utility. Quarterly Journal of Economics, 118, 1209-1248.

Van Boven, L. & Loewenstein, G. (2003). Social projection of transient drive states. Personality and Social Psychology Bulletin, 29(9), 1159-1168.

Van Boven, L., Loewenstein, G., & Dunning, D. (2003). Mispredicting the endowment effect: underestimation of owners’ selling prices by buyer’s agents. Journal of Economic Behavior and Organization, 51, 351-365. 

Lerner, J. S., Small, D. A., & Loewenstein, G. (2004). Heart strings and purse strings: Carryover effects of emotions on economic decisions. Psychological Science, 15, 337-341.

Riis, J., Loewenstein, G., Baron, J., Jepson, C., Fagerlin, A. & Ubel, P.A. (2005). Ignorance of hedonic adaptation to hemodialysis: A study using ecological momentary assessment. Journal of Experimental Psychology: General, 131(1), 3-9. 

Hoelzl, E. & Loewenstein, G. (2005). Wearing out your shoes to prevent someone else from stepping into them: Anticipated regret and social takeover in sequential decisions. Organizational Behavior and Human Decision Processes, 98, 15-27.

Van Boven, L., Loewenstein, G., & Dunning, D. (2005). The illusion of courage in social prediction: Underestimating the impact of fear of embarrassment on other people. Organizational Behavior and Human Decision Processes, 96(2), 130-141.

Badger, G. J, Bickel, W.K., Giordano, L .A., Jacobs, E. A. & Loewenstein, G. (2007). Altered states: The impact of immediate craving on the valuation of current and future opioids. Journal of Health Economics, 26, 865-876.

Sayette, M. A., Loewenstein, G. Griffin, K. M. & Black, J. J. (2008). Exploring the cold-to-hot empathy gap in smokers. Psychological Science, 19, 926-932.

Smith, D. M., Loewenstein, G., Jankovich, A., & Ubel, P. A. (2009). Happily hopeless: Adaptation to a permanent, but not to a temporary, disability. Health Psychology. 28(6): 787-791.

Loewenstein, G. (2010). Insufficient emotion: Soul-searching by a former indicter of strong emotions. Emotion Review. 2(3), 234-39.

Morris McDonnell, M., Nordgren, L.F. and Loewenstein, G. (2011). Torture in the Eyes of the Beholder: The Psychological Difficulty of Defining Torture in Law and Policy.  Vanderbilt Journal of Transnational Law, 44, 87-122.

Nordgren, L.F., Morris, M., & Loewenstein, G. (2011). What Constitutes Torture?: Psychological Impediments to an Objective Evaluation of Modern Interrogation Tactics.  Psychological Science, 22(5) 689–694.

Van Boven, L., Loewenstein, G., Welch, E. & Dunning, D. (2012). The Illusion of Courage in Self-Predictions: Mispredicting One’s Own Behavior in Embarrassing Situations.  Journal of Behavioral Decision Making, 25, 1-12. 

Peeters, Y., Smith, D.M., Loewenstein, G. & Ubel, P.A. (2012). After Adversity Strikes: Predictions, Recollections and Reality Among People Experiencing the Onset of Adverse Circumstances. Journal of Happiness Studies, 13(4), 589-600.

Kassam, K.S., Markey, A.R., Cherkassky, V.L., Loewenstein, G. & Just, M.A. (2013). Identifying emotions on the basis of neural activation.  PLOS-1, 8(6), 1-12.

Loewenstein, G., O’Donoghue, T. and Bhatia, S. (2015). Modeling the Interplay between Affect and Deliberation.  Decision, 2(2), 55-81.

Scopelliti, I., Loewenstein, G. & Volgerau, J. (2015). You call it ‘Self-Exuberance,’ I call it ‘Bragging.’ Miscalibrated Predictions of Emotional Responses to Self-Promotion.  Psychological Science, 26(6), 903-914.

Dukes, D., Abrams, K., Adolphs, R., Ahmed, M. E., Beatty, A., Berridge, K. C., ... & Sander, D. (2021). The rise of affectivism. Nature Human Behaviour, 5, 816-820.

Psychology and Economics of Information

Camerer, C., Loewenstein, G. & Weber, M. (1989). The curse of knowledge in economic settings: An experimental analysis. Journal of Political Economy, 97, 1232-1254. 

Hoch, S. & Loewenstein, G. (1989). Outcome feedback: Hindsight and information. Journal of Experimental Psychology: Learning, Memory and Cognition, 15, 605-619. 
Reprinted in:
Nelson, T. O. (Ed.). (1992). Metacognition: Core Readings. pp. 377-436, Needham, MA: Allyn & Bacon. 

Loewenstein, G. (1994). The psychology of curiosity: A review and reinterpretation. Psychological Bulletin, 116(1), 75-98.
 
Loewenstein, G. Moore, D. & Weber, R.W. (2006). Misperceiving the value of information in predicting the performance of others. Experimental Economics. 9(3), 281-295.

A condensed version of this paper appears as: Loewenstein, G., Moore, D. Weber, R.W. (2003). “Paying $1 to lose $2: Misperceptions of the value of information in predicting the performance of others.”  Academy of Management Best Papers Proceedings.

Simonsohn, U., Karlsson, N., Loewenstein, G. & Ariely, D. (2008). The tree of experience in the forest of information: Overweighing experienced relative to observed information. Games and Economic Behavior, 62(1), 263-286.

Karlsson, N., Loewenstein, G., and Seppi, D. (2009). The ostrich effect: Selective avoidance of information.  Journal of Risk and Uncertainty, 38(2), 95-115.

Billeter, D., Kalra, A. & Loewenstein, G. (2011).  Underpredicting Learning after Initial Experience with a Product.  Journal of Consumer Research, 37, 723-736.

Markey, A. Chin, A. Vanepps, E .M. & Loewenstein, G. (2014).  Identifying a reliable boredom induction.  Perceptual and Motor Skills, 119(1), 237-253.

Sicherman, N., Loewenstein, G., Seppi, D. & Utkus, S. (2016). Financial attention.  Review of Financial Studies, 29(4), 863-897.

Chater, N. & Loewenstein, G. (2016). The under-appreciated drive for sense-making.  Journal of Economic Behavior and Organization, 126, 137-154.

Golman, R., Hagmann, D. & Lowenstein, G. (2017).  Information Avoidance.  Journal of Economic Literature, 55(1), 96-135.

Golman, R., Loewenstein, G., Moene, K.O. & Zarri, L. (2016). The preference for belief consonance.  Journal of Economic Perspectives, 30(3), 165-188.

Golman, R. & Loewenstein, G. (2016). Information Gaps: A Theory of Preferences Regarding the Presence and Absence of Information. Decision.

Chin, A., Markey, A., Bhargava, S., Kassam, K.S. & Loewenstein, G. (2017).  Bored in the USA: Experience Sampling and Boredom in Everyday Life. Emotion, 17(2), 359-368. 

Buxbaum, J., Loewenstein, G., Sicherman, N., & Tavassoli, T. (2018). Grandma Knows Best:  Family Structure and Age of Diagnosis of Autism Spectrum Disorder.  Autism, 22(3), 368-375

Song, Y., Loewenstein, G., Shiy, Y. (2018).  Heterogeneous effects of peer tutoring:  Evidence from rural Chinese middle schools. Research in Economics, 72, 33-48.  (Special issue on Behavioral Economics). 

Chaudhry, S.J. & Loewenstein, G. (2019). Thanking, Apologizing, Bragging, and Blaming: Responsibility Exchange Theory and the Currency of Communication.  Psychological Review. 126(3), 313-344.

Gurney, N. & Loewenstein, G. (2020). Filling in the blanks: What restaurant patrons assume about missing sanitation inspection grades. Journal of Public Policy and Marketing, 39(3), 266-283.

Ho, E.H, Hagmann, D. & Loewenstein, G. (2020). Measuring Information Preferences.  Management Science. 

Golman, R., Gurney, N., & Loewenstein, G. (2020, August 6). Information Gaps for Risk and Ambiguity. Psychological Review. Advance online publication http://dx.doi.org/10.1037/rev0000252

Sicherman, N., Law, K., Lipkin, P.H., Loewenstein, G., Marvin, A.R., Buxbaum, J.D. (2021). Information Avoidance and Information Seeking Among Parents of Children with ASD. American Journal on Intellectual and Developmental Disabilities, 126(3), 249-259. 

Wojtowicz, Z. & Loewenstein, G. (2020). Curiosity and the Economics of Attention. Current Opinion in Behavioral Sciences, 35, 135-140. 

Sicherman, N., Charite, J.,  Eyal, G.E., Janecka, M., Loewenstein, G., Law, K. Lipkin, P.H., Marvin, A.R. & Buxbaum, J.D. (2021).  Clinical signs associated with earlier diagnosis of children with autism Spectrum disorder. BMC Pediatrics, 21(96).

Golman, R., Loewenstein, G., Molnar, A. & Saccardo, S. (2021). The Demand for and avoidance of information.  Management Science.
    
Han, Yi, Liu, Yiming & Loewenstein, G. (2022).  Confusing context with character: Correspondence bias in economic interactions.  Management Science.

Litovsky, Y., Loewenstein, G., Horn, S., & Olivola, C. Y. (2022). Loss aversion, the endowment effect, and gain-loss framing shape preferences for noninstrumental information. Proceedings of the National Academy of Sciences, 119(34), e2202700119.

Chin, A., Hagmann, D., & Loewenstein, G. (2022). Fear and Promise of the Unknown: How Losses Discourage and Promote Exploration. Journal of Behavioral Decision Making.

Carbone, E. & Loewenstein, G. (2023). The drive to disclose. Consumer Psychology Review, 6, 17-32.


	
Neuroeconomics

Camerer, C., Loewenstein, G., & Prelec, D. (2004). Neuroeconomics: Why economics needs brains. Scandinavian Journal of Economics, 106(3), 555-579. 

McClure, S.M., Laibson, D.I., Loewenstein, G. & Cohen, J.D. (2004). Separate neural systems value immediate and delayed monetary rewards. Science, 304, 503-507.
Reprinted in:
Maital, S. (Ed.). (2007). Recent Developments in Behavioral Economics.  Cheltenham, UK: Edward Elgar. 

Carbone, E. & Starmer C. (Eds.). (2007). New Developments in Experimental Economics. Cheltenham, UK: Edward Elgar.

Camerer, C., Loewenstein, G., & Prelec, D. (2005). Neuroeconomics: how neuroscience can inform economics. Journal of Economic Literature, 43(1), 9-64.
Reprinted in:
Maital, S. (Ed.). (2007). Recent Developments in Economic Psychology. Cheltenham, UK: Edward Elgar. 
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· Stanford Economics Seminar, March 2012
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· Grand Rounds, Columbia University Department of Psychiatry, January, 2013
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· Tulane University, Yates Lecture.  March, 2013
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· Keynote, Cross-Government Behavioural Insights Network Practitioners event, London, November, 2013
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· Seminar, City University Cass Business School and Economics Dept. April 2014
· Keynote, IMEBESS Meeting, Nuffield College Oxford, April 2014
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· Acceptance speech, Honorary degree, City University graduation, January 2016
· Colloquium, Psychology Department, Harvard University, February 2016
· Seminar, Behavioral Insights Group, Kennedy School, Harvard University, February 2016
· Keynote, Society for Consumer Psychology Annual Meeting, February, 2016
· Round-table participant NIBS meeting, University of East Anglia, Norwich England, April, 2016
· Seminar, Indiana University-Purdue University Indianapolis Economics Department.  April, 2016
· Teaching, Russell Sage Foundation Behavioral Economics Summer Institute, July 2016
· Teaching, 10th Kiel Institute Summer School, Kiel Institute for the World Economy and Department of Economics, University of Kiel, July, 2016
· Keynote, Social and Biological Roots of Cooperation and Risk Taking Workshop.  Kiel Institute for the World Economy, July, 2016
· Seminar, World Bank, October, 2016
· Seminar, Department of Psychology, Tilburg University, November, 2016

2017
· Keynote, celebration for launch of new behavioral economics major, CMU, February, 2017
· Keynote and panel discussant, Evidence Summit on Disclosure, Securities and Exchange Commission, March, 2017
· Seminar, Behavioral Economics, Stanford, May, 2017
· Seminar, Organizational Behavior, Haas School, Berkeley, May, 2017
· Keynote, Early Career Behavioral Economics Conference, CMU, June, 2017
· Invited talk, European Behavioral Economics Meeting, Budapest, June, 2017
· Invited Talk.  Norwegian School of Economics, Bergen, August, 2017
· Keynote, Conference on Recommender Systems, Como, Italy, August 2017
· Keynote, Health Insurance Simplification Seminar, UCONN Health Disparities Institute.  Hartford, CT, December 2017

2018
· Two invited talks, BRIQ Institute, Bonn, Germany.  January, 2018
· Two invited talks, University of Southern California, February 2018
· Invited presentation, NYU Sloan-Nomis Workshop on attention, February, 2018
· Keynote, Marketing and Public Policy meeting, Columbus, Ohio, February, 2018
· Seminar, University of Nevada, Las Vegas, Law School, April, 2018
· 4-day PhD course, Norwegian School of Economics, August, 2018
· Seminar, economics department, University of Tromsø, August, 2018
· Commenter, NBER conference on AI, Toronto,  September 2018
· Short presentation, CIFAR conference on AI, Toronto, September 2018
· Opening keynote, Summit for Science in Financial Services, Toronto, September 2018
· Colloquium, University of Miami Business School, Department of Finance, November, 2018
· Opening Keynote, Nudgeapaloosa, Washington DC, December 2018
· Presentation on adherence, Ely Lilly, Indianapolis, December 2018

2019
· Stand Up Science with Shane Mauss; Club Café, January 2019
· Presentation, SPSP preconference on JDM, February 2019
· Round table, Sloan Nomis NYU conference on attention, February 2019
· Presentation on health insurance, Florida Blue, February 2019
· Colloquium, JOCS seminar, Barcelona, March 2019
· Seminar, Bocconi University, Milan, March 2019
· 37th annual Böhm-Bawerk lecture, University of Innsbruck, March 2019
· Keynote, Innsbruck Winter Summit - (Un)Ethical Behavior in Markets, March 2019
· Co-chair, Connecting on Future Directions Workshop on Social Science, April, 2019
· Seminar, Center for Research in Economics and Statistics, Paris, May 2019 
· Keynote, Workshop on Behavioral and Experimental Economics, Max Planck Institute, Bonn, Germany, May 2019
· Keynote, Workshop on "Belief-Dependent Preferences," Center for Economic Behavior & Inequality (CEBI) and Department of Economics, University of Copenhagen, June, 2019
· 2 lectures, Sloan Nomis Summer school on cognitive foundations of economic behavior, Vitznau, Switzerland, June, 2019
· Presentation, Sloan Nomis Workshop on the Cognitive Foundations of Economic Behavior. Vitznau, Switzerland, June, 2019
· 3 lectures, Summer school in behavioral economics, BRIQ institute, Bonn, June, 2019
· Keynote, CESifo conference, Munich, October, 2019
· Seminar, MEDS, Northwestern Business School, November 2019

2020
· Zoom U | Behavioral Lab presentation
· Commenter, Datacolada
· Plenary, Economic Science Association
· Plenary, RAND BeFi (Behavioral Finance) October
· Invited presentation CARE (Center for Avalanche Research and Education) October
· Keynote, American Avalanche Association
· Seminar, University of Wyoming Department of Economics
· Seminar, University of Innsbruck
2021
· Keynote, Austrian Economic Association
· Seminar, University of Nottingham Economics Department
· Seminar, London School of Economics
· Seminar, University of Toronto Economics Department
· Seminar, University of Pittsburgh Economics Department
2022
· Seminar, Economics Department, University of British Columbia
· Seminar, Hong Kong University of Science and Technology
· Annual Behavioural Public Policy Lecture London School of Economics
· DataColada Seminar
· Panel on Investor Psychology, NBER Asset Pricing Meeting, Chicago
· Strategy and Psychology Speaker Series, Vienna University of Economics and Business
· Neuroeconomics Colloquium, NYU
· Seminar, University of Tromso
· Presentation, BRIQ attention workshop
· Keynote, Maastricht Behavioral Economics and Policy Meeting
· Departmental Seminar, University of Amsterdam
· Invited presentation, Belief-based utility conference, Amsterdam
· Two classes at RSF summer Institute
· Colloquium, Ohio State University, Decision Science Collaborative
· Invited Presentation, BEDI Conference, University of Pittsburgh
2023
· Three seminars, Economics Department, University of Wyoming, Laramie
· Two-session course, “Behavioral Economics: What lab and field experiments can tell us about economic decision making.” China Center for Behavioral Economics and Finance
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